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Redefining Real Estate through Client Service Excellence



Real estate is as much about  
people as it is numbers.
Ever since we first started offering real estate sales and 
investment services in 2005, we have grown organically, 
becoming market leaders through client recommendations 
and referrals.

Our business model is not and has never been based on 
spending thousands of dollars “farming” one single neighborhood 
to generate listings hoping for easy sales or increased transaction 
volume as a “local-area expert” who focuses on only one type of 
property in a limited geographic area. The reason we don’t do 
those things that the vast majority of other realtors spend so much 
time and energy on is because we don’t have to. 

Our business is built on understanding our client’s objectives and 
delivering the outcome our client wants, and nothing gets in the 
way of that. We are proud to have grown through word-of-mouth 
recommendations, because we do real estate differently. We work 
with our clients as partners and our success is measured entirely 
on the quality results we obtain for you. This approach has led us 
to where we are today, experts in full service real estate sales and 
investment services throughout Southern California, delivering 
winning outcomes with uncompromised client service.
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A great realtor develops custom tailored strategies and delivers personalized 
services to meet your needs and to accomplish your objectives.
We have unrivalled knowledge of the Southern California real estate market from Los Angeles to San Diego, with significant 
experience and demonstrable success working with buyers and sellers of everything from luxury coastal residences; single-
family homes / condominiums in great family neighborhoods; and investment properties ranging from multi-family apartment 
buildings, to commercial office buildings, to industrial warehouses and distressed properties. 

Our innovative strategies, implemented through proven techniques ensure we always have our finger on the pulse of 
the market, so whether you are an owner-occupier looking to buy or sell your primary residence, or if you are a new or 
experienced real estate investor, we have the confidence to know with 100% certainty that together, through our strategic and 
highly analytical sales and investing methodology, we will help you build greater wealth. 

We started this company because we are passionate about real estate and our personal approach, ensuring we are always 
working in your best interests, has made us stand out from the crowd.

We combine integrity with deep market knowledge and we put our clients and investment partners first. After all, real estate 
is not just about properties, it is about people…it’s about people rising together through long-lasting successful relationships.



T R A N S A C T I O N  S P O T L I G H T  # 2 :

Another great win in Newport Beach!
~ Buyer Representation ~
2645 Bamboo St, Newport Beach, 92660
� Buyer Classification: Owner-User
� Original Listing Price: $2,950,000
� Negotiated Purchase Price (before Seller Concessions):

$2,885,000
� Additional Concessions from Seller During Escrow:

($130,000)
� Final Effective Purchase Price (after Seller Concessions):

$2,770,000
� Total Negotiated Price Reduction: ($195,000)
� Percentage Price Reduction Negotiated for Client: (~7%)

At Titan Pacific Group we pride ourselves on negotiating 
hard for our clients. Representing a buyer in the exclusive 
Newport Beach market, we were proud to have delivered 
for our wonderful client, an added value of $1.3million by 
negotiating the single largest price reduction in the history 
of Newport Beach residential real estate when it comes to 
any property under $5million. 
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T R  A  N  S  A C  T I  O  N  S  P  O T L I  G  H T  #  1  :

Negotiating the single largest price 
reduction in all of Newport Beach 
~ Buyer Representation ~
7409 Seashore Dr, Newport Beach, 92663
� 3,150 sq. ft, 5-bed / 4-bath luxury beachfront

residence with panoramic ocean views and
sprawling entertainer’s dream of a rooftop deck

� Oringal asking price: $4,700,000
� Final sale price: $3,700,000
� Negotiated price reduction: $1,000,000 (21.28%

price reduction)
� Additional seller consessions: $300,000 for

furniture negotiated into the sale
� Negotiation’s effective value to client: $1,300,000

(28% value-based reduction)



T R A N S A C T I O N  S P O T L I G H T  # 3 :

Building $2,070,000 in net worth for our client in just six months
Using the ‘1031’ tax exchange representation and leasing after remodel

Financials
Purchase price $1,890,000 

Remodel costs $200,000 

All-in capital expenditure $2,090,000 

Gross scheduled income (at purchase) $62,400 

Gross cap rate at purchase 3.3%

Gross scheduled income (after remodel) $187,200 

Gross cap rate after remodel 9.0%
After-remodel valuation based on purchase 
price cap rate $5,672,727 
After remodel valuation based on sale at 4.5% 
cap rate (typical market-based cap rate) $4,160,000 
Total increase in valuation achieved in  
6 months (difference between after- remodel 
valuation based on 4.5% cap and all-in capex) $2,070,000 

When a client asked us to help him sell his single-family home 
investment property located in Northern California and use the 
proceeds to buy an investment property in Southern California, we  
knew it was vital to find a solution that would really build on his equity.

It started with negotiating the second highest price per square foot  
sale in the history of the city of Mountain View, selling his single-
family home investment property for $1,925,000 ($2,869/sq ft).

Using the 1031 tax deferred exchange, we applied our industry 
knowledge to invest those proceeds in a property with high yield 
potential – one that was not obvious to most other buyers or 
buyer’s agents.

We purchased a four-unit multi-family residential investment 
property on Guy Street, located in the highly sought-after Mission 
Hills submarket of San Diego.

We negotiated almost 20% off the original asking price, taking the 
property from $2,300,000 down to $1,890,000.

Even at that massive price reduction, the Gross Scheduled Income 
(GSI) of $62,400 still resulted in only a 3.3% cap rate. At first this 
does not appear to be an investment-grade deal. But with our 
market intelligence, we knew the 4-plex could be transformed into 
a well-performing asset and advised our client accordingly, and 
following the remodel, we secured a master tenant who leased all 
four units at a lease-rate that increased the cap rate to 9.0% (and 
that cap rate is based on an all-in CapEx figure that includes not 
only the purchase price, but also the cost to remodel).

Within a six-month timeframe we were able to help increase our 
client’s net worth by $2,070,000 due to this value-add property.

~ Seller Representation ~
685 Ehrhorn Ave,  
Mountain View, 94041
� 1031 Exchange Transaction –

1st Leg
� Sale price: $1,925,000
� Sale price per sq. ft:

$2,868.85
� 2nd highest $/sq. ft sale of

all-time in the history of the 
city of Mountain View

� Lot size: 6,200 sq. ft

~ Buyer Representation ~
1565-71 Guy St, San Diego 92103
� Purchase, remodel, leasing
� 1031 Exchange Transaction – 2nd Leg
� Asking price: $2,300,000
� Purchase price: $1,890,000
� Negotiated price reduction: ($400,000)
� Percentage price reduction negotiated for client: (~20%)



T R A N S A C T I O N  S P O T L I G H T  # 4 :

Increasing our client’s net cash flow by 72% in just three months
Seller-buyer 1031 exchange representation and leasing after remodel

~ Seller Representation ~
3853 Cherokee Ave, San Diego, 92104 

3760 4th Ave, San Diego, 92103
� Underperforming multi-family property and office building,

both in serious need of repair

~ Buyer Representation ~
1107-1107 ½ & 1113-1113 ½ Carmona Ave, LA, 90019
� High performing 4-plex
� Residential income property in Miracle Mile

Financials Monthly Annually
Sold properties:

3 year actual average cashflow 
(after deductions for property 
management and maintenance 
expenses) $11,407 $136,884 
3 year average of owner’s direct 
expenses (based on actuals) $(3,059) $(36,708)

Net actual cashflow to owner $8,348 $100,176 
Purchased property:

1st year actual cashflow (after 
deductions for property 
management and maintenance 
expenses) $18,600 $223,200 
1st year owner’s direct expenses 
(based on actuals) $(4,250) $(51,000)

Net actual cashflow to owner $14,350 $172,200 

Actual dollar value of increase to 
owner’s net cashflow $6,002 $72,024 
Actual percentage increase to 
owner’s net cashflow 72% 72%

A client came to us as he needed to find a solution for two assets 
in San Diego that were seriously underperforming. Both properties 
were in need of major repairs and renovation which would be 
cost-prohibitive. His primary investment objective was to increase 
his net cash-flow by 33%, and we told him we could do better. 

Given our client’s investment objective, we recommended to 
sell the 12-unit multifamily property on Cherokee Ave and office 
building on 4th Ave so we could find him an income property that 
not only increased his net cash flow accordingly, but that he could 
also take pride of ownership in. 

After selling the 12-unit multifamily property for $2,050,000 
by competing multiple lower offers against each another, and 
the office building for $1,100,000 we used the net proceeds to 
purchase a brand new 4-unit residential income property in the 
Miracle Mile neighborhood of Los Angeles. 

We negotiated a purchase price of $3,000,000 – a 15% reduction 
to the original asking price of $3,500,000. 

We then negotiated a two-year lease with a master tenant (along 
with two additional consecutive one-year option periods with each 
year increasing at 4%) at a first-year lease rate of $20,000 per 
month ($5,000 per unit totaling $240,000 GSI).

In just three months, we increased our client’s net cash flow by 
72%, and he’s already asking us to do the same thing again for 
him on two other properties he owns. 



For more than 15 years, Milaad has built up a vast 
expertise in the real estate market, including roles 
as a lender, advisor, and principal of a successful 
investment group. 

Milaad provides strategic guidance to our private 
investors, drawing on his extensive experience in real 
estate sales and investment management. He also has a 
special interest in and is heavily involved with our value-
add and distressed property acquisitions efforts.

As a seasoned and active broker, Milaad is responsible for 
growing our ever-expanding real estate sales team.

Milaad received his MBA from Chapman University, he 
holds a Bachelor of Sciences degree in Business from 
California State University Fullerton, as well as a Juris 
Doctorate in Law from the Abraham Lincoln School of Law.

Omid began his real estate career by using his technical 
and legal knowledge to structure successful investment 
deals involving value add income generating properties. 

In the last 15 years he has spearheaded the acquisition, 
redevelopment, and ultimate sale of multiple single family 
and multi-family real estate projects which have yielded 
highly profitable returns for individual investor clients and 
partners.

Omid leads our investment property acquisitions, and he also  
plays a key role in growing the firm’s real estate transactions  
practice which added several new agents this year.

Omid earned a Bachelor of Sciences degree in civil 
engineering with an emphasis in construction management 
from the University of Southern California, as well as a Juris 
Doctorate in Law from the Thomas Jefferson School of Law.

Expect more from your realtor. 
Let us show you how we’re different.“ ”

To send us a message or find out more please visit www.titanpac.com

Phone us at 949.464.7639

949.331.4450 858.232.5712milaad@titanpac.com omid@titanpac.com
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